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PURPOSE OF DOCUMENT

The purpose of this document is to:

Give you information about our business and services, so that you know what to expect when working with us
Reassure you about how we are regulated, and what security and peace of mind you can expect to receive
Link to the ‘Terms of our working relationship’ document, where more specific information can be found regarding
our fees and services

We aim to do this by helping you understand:

More about us

Our values

How we help people like you

Our process for providing quality advice

Who is a typical Amicus client?

The planning stage in more detail

The value that we add

The marketplace we review on your behalf

The stages of financial life where we can help you

Financial partners for life - our ongoing Service

Your peace of mind & protection

How to pay for our services
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MORE ABOUT US

We provide personal and corporate financial planning.
FINANCIAL PLANNING AS WELL AS FINANCIAL ADVICE

Amicus was formed by three enthusiastic financial planners, who’ve
worked together since 2008. Since then it has grown to a team of over
28 people.

Financial advice often requires
recommending product solutions.

Amicus came into being because we believe in a refreshingly different
approach to financial planning (and our clients agree). Fundamentally,
we believe it’s about making sure your money can help you to do the
things you want to.

reviewing,

researching

and

Financial planning adds to this by exploring how best to utilise your
existing provisions and resources to achieve your life goals.
Planning is not about product research. It instead focuses on an open
conversation that explores how well your current financial foundation
sets you up for the future.

Our aim is to be seen as a highly professional and experienced City
firm, providing leading edge, yet proven solutions for our clients –
delivered in a relaxed and friendly style.
Most of our clients prefer to see us at our offices in Moorgate, London.
That said, we also can visit them at their place of work.

Financial worries (and apathy towards finances) often come from a
lack of clarity rather than a lack of money. Planning helps give a clear
picture, and often on one page!

Our financial planners are supported by our specialist support team in
London. This frees up the planners’ time to ensure they spend as much
or as little time with YOU as required.

Our aim is to help you identify and achieve your financial goals and
objectives… and have the standard of living you want in all scenarios.

“My whole family now work with Amicus”
The level of service has been excellent, I feel they have put me in a good place with their financial advice and help. Many companies tell you to “Choose me”
with nothing or very little to offer in support of this statement. Amicus identified and addressed my concerns, by listening to me first and then looking at
areas of investment interest, he was able to offer a list of best solutions to suit my needs.
Ian Sanders Head of GBDS Middle Office at Societe Generale

MORE ABOUT US
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HOW WE HELP PEOPLE LIKE YOU

WHAT TYPE OF FINANCIAL PERSON ARE YOU?

If you are like our existing clients, you want to be treated as an individual, not like a
number. You will also want someone available to you when you need them and that
you can trust.
This service is why many of our clients, who previously dealt with Banks and larger advisory
firms, have come to us often from referrals and recommendations.

We pride ourselves on treating all of our clients as individuals. That said, we could not help but notice
that our clients fell into three broad categories before starting financial planning with us:
THE ‘HAVE ENOUGHS’
They have sufficient wealth to enjoy their lifestyle to
the quality they want now. For them, the value we
add can be looking at how best to retain that wealth
for themselves (and their loved ones), both legally
and ethically.

FULLY COMPREHENSIVE PERSONAL & CORPORATE FINANCIAL PLANNING

We will be there for you throughout your financial journey during all the stages of your personal
or business life. Our existing clients tell us we help them, by:
1. Establishing exactly what they want out of life before considering what financial
requirements might be necessary in achieving these goals. In our experience such goals are
rarely achieved by accident, more usually by design.
2. Utilising their existing provisions first wherever possible (e.g. insurance plans, assets,
savings, investments), before considering starting a new plan.
3. Researching the market on their behalf should we need to recommend an alteration or
addition to what they have already in place.
Together we create a financial plan for any client’s life or business journey that anticipates and
caters for key events along the way. We keep working with them to review and refine their plan,
ensuring that it remains relevant and tailored to their needs as different circumstances arise
during their journey.

HOW WE HELP PEOPLE LIKE YOU
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THE ‘NOT ENOUGHS’
They may not be able to do the things in life they
enjoy as frequently as they want, or to the standard
they really desire. For them we explore how to
enable this to happen looking at their budget, and
whether they need to realign their investments and
goals.
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RETIREMENT

PRE-RETIREMENT

STAGES

THE ‘DON’T KNOWS’
Unsure whether they can do the things they want
to do in life, without unnecessary consequences.
For them we bring clarity. By working with us and
using our financial planning expertise, we can help
reassure you about which financial person you are,
and only where appropriate, recommend actions to
help you maximise your existing provisions, assets
and plans.
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By working with us and using our financial planning expertise, we can help reassure you about which financial person you are, and
only where appropriate, recommend actions to help you maximise your existing provisions, assets and plans.

HOW WE HELP PEOPLE LIKE YOU
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WHO IS A TYPICAL AMICUS CLIENT?
It is someone who:
Is seeking expert financial advice on a particular issue
Wants to make the most of their hard-earned money

WHO WILL BENEFIT THE MOST FROM
FINANCIAL PLANNING?

Values a trusted source of truth, rather than having to interpret
the wide amount of information (and misinformation) freely
available via the media and internet

We believe that everyone would benefit from financial
planning. That said the following are people who we know
from experience get the most out of it:

Is employed and wants reassurance and explanation about their
benefits package

BUSINESS OWNERS
Cash flow is key to the success of any business. By
understanding your personal cash flow, you can plan how
best to maximise the value from your business now and
when you retire.

Is in business and wants to create and maximise their benefits
package
Is seeking a sense of control, reassurance and financial freedom
Wants to retain as much of their income and assets as possible
in a legal and ethical manner

RETIRING (OR CONSIDERING A CHANGE OF WORK PACE)
We can help reassure you how best to access your
different sources of income, and minimise losses to the
taxman legally and ethically.

Wants to utilise all appropriate tax shelters
Woke up one day and realised they are not as young as they
used to be and need to plan more

TIME POOR (BUT FEEL THEIR INCOME AND CAPITAL ARE DOING OK)
By taking time out to plan, you may find you can achieve
your goals sooner, or take a different pace in life.

Has little time and / or expertise to manage their financial
affairs
Wants reassurance that their current retirement provisions are
in order
Has a young family

TYPICAL AMICUS CLIENT
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VALUE THAT WE ADD
Besides providing leading edge investment and insurance solutions, our clients tell us that we add value to them:

AT INITIAL MEETINGS
Utilising their existing provisions first
before considering starting a new plan
Placing their assets in the right name,
ownership, and tax shelter so that they
legally and ethically ensure they do not
pay too much tax when they want to use
them or pass them on
Making sure they do not miss out on
getting money back that might be owed
(e.g. tax relief on pension and retirement
planning)

AT THE PLANNING STAGE

AT FUTURE MEETINGS

Ensuring they do not miss out on getting
a better return than they should for the
level of risk they take

Checking how any personal changes in
income or capital wealth may impact
their current provisions or tax situation

Reassuring them that they are not taking
unnecessary risk with their current
investments

Explaining in simple terms how welfare or
taxation changes impact them

Reassuring them about how realistically
they will achieve their objectives and
goals

Retirees who stated that they had a target income
in mind and who saw a financial adviser regularly to
review their plans receive an average 41% more income
in retirement than those retirees who had never seen a
professional.

DETERMINING VALUE

Reminding them about valuable
allowances such as ISAs, or Capital Gains
Tax so they do not miss out. Once they
gone, they are gone forever.

Amicus clients benefit from Quilter’s buying power, which it uses to drive down the costs of its chosen providers. This
means you get value for money and access to exclusive products and features that you will not find anywhere else.

Our focus is on engaging you in financial plans that are most
likely to deliver your objectives and ensuring you receive
good value overall.
As an example of the value of advice, research* shows that
the average UK income in retirement is £17,168 per annum.
However, the average for those who set goals working with a
financial adviser is £24,175. Put another way, by not working
with a financial adviser, a client can potentially lose out on an
extra 40.8%

Using an adviser, either as a one-off or consistently,
appears to have a significant impact on financial matters.
AVG RETIREMENT
INCOME PER ANNUM

*Retirement Income Uncovered. Old Mutual 2016.

NO FINANCIAL
ADVICE
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£17,168

=

£20,873

=

£24,175

“Recommendations met my needs”
When I was first introduced to Amicus they conducted a
thorough fact find and made sure that I was fully aware of the
choices. From this, they were able to determine what type
of Investor I was and their recommendations met my needs.
My adviser continues to keep in regular contact and is always
willing to help – He keeps me well informed of the changes in
the market and products and this shows through in our regular
review meetings.

FINANCIAL
ADVICE

Christopher Lewis
Director at Borland Insurance

+
TARGET

VALUE THAT WE ADD

=

DETERMINING VALUE
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FINANCIAL
ADVICE

Fully retire
Smaller house
Lower cash needs
Phased retirement
Long term care
Support children
Bequests
Inheritance

STAGES OF FINANCIAL LIFE

PROTECTING WEALTH

Student loans
Lifestyle priorities
House deposit
House purchase
Promotion
Marriage/Children
School fees
Higher salary
Bigger house

Protecting you and your family’s standard of living against the unexpected.

AGE

PROPERTY WEALTH

Ensuring the best arrangements for your properties.

MANAGING WEALTH

Making the most of tax efficient investment opportunities so that money is available when you want to spend it.
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WEALTH MANAGEMENT
Savings, Investments, Tax Planning, Retirement Planning

CREATING WEALTH

BUSINESS WEALTH

Ensuring you maximise your standard of living when you do not want to work so hard.

Helping small and medium sized enterprises grow, maintain and become more profitable.

PRESERVING WEALTH

Preserving the value of your estate for the benefit of your family.

RETAINING WEALTH

Retaining more of your hard earned money legally and ethically.

PERSONAL & BUSINESS PROTECTION

WEALTH PRESERVATION

Life cover, Critical illness cover,
Income protection cover, Business cover

Estate planning, Succession planning,
Trusts, Key business person

RETIREMENT PLANNING
Pension funds, Personal funds,
Company or Trustees Funds

“Consistent and friendly advice”
All clients would benefit from this service as it caters for all levels of wealth. Personal service without any “hard sell” tactics. Good
feedback and regular meetings. Trust Trust Trust. Calm, consistent and friendly advice and service.
John Field GFI Group

STAGES OF FINANCIAL LIFE
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YOUR PEACE OF MIND AND PROTECTION

We subscribe to, and abide by, a number of laws and regulations that exist for your
protection, confidentiality, and security. These include:
The Financial Conduct Authority (FCA) – our regulator. We will tell you if any
product or service recommended is not regulated by the FCA

SECURITY, BUYING POWER AND PEACE OF MIND

The Financial Services Compensation Scheme (FSCS) – for your financial
security

In order to provide the highest standards of
financial advice to our clients, we chose to work
in partnership with Quilter. Working within
Quilter allows us to use our local expertise, whilst
benefitting from the support that comes from
being part of a national organisation.

The General Data Protection Regulation (GDPR) – to protect your confidentiality
The Financial Ombudsman Service (FOS) – for your peace of mind we treat you
with the highest level of client classification under the scheme
Law – all our agreements are in accordance with the laws of England and Wales.
The laws concerning property, conveyancing, trusts and power of attorney can
differ if you live in Scotland, Wales or Northern Ireland
Financial Crime – we support the Proceeds of Crime Act (POCA), and all efforts
to eliminate money laundering
Other interests – we pride ourselves on being impartial. To avoid doubt, we tell
you if any conflicts of interest exist
Loans and ownership – we want you to know who owns us which is confirmed in
the ‘Terms of our working relationship’ document

YOUR PEACE OF MIND AND PROTECTION
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Quilter is established as one of the leading
distributors of financial advice services in the
UK and has a strong record of delivering great
customer solutions.
Intrinsic are part of Quilter, a company with real
financial strength that offers long-term security for
all its customers.
You can read more about Quilter on the website:
www.quilterfinancialplanning.co.uk
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YOUR PEACE OF MIND AND PROTECTION
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3. ACTION

4. REFINE

Discovery Stage

Creating your plan

Implementation Stage

Future Planning Stage

This is to help understand:

We’ll explore and research various scenarios
and options that will reveal how best to
utilise your existing provisions.

Here’s where your vision becomes reality.

We believe all our clients benefit from a
review of their circumstances, with the style
and frequency decided by you. It is often
dictated by where you are on your life stage,
as well as your relative level of wealth.

Your objectives, needs & priorities
Your short and long term financial aspirations and the value of our
services
By gathering information from you, we get to know what provisions you
have in place already that can be utilised.

N

Then by exploring your attitude to risk and return, and your hopes and
aspirations, this will draw us a picture of what you want to achieve.
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OUR PROCESS FOR PROVIDING QUALITY ADVICE

1. LISTEN

How we may work together

EN
ST

4.
R

OUR PROCESS FOR PROVIDING QUALITY ADVICE

This stage also allows you to understand what to expect from us and how
you will benefit from using our services.

We will then make recommendations as to
how to build upon your current plans and to
help maximise the chances of you achieving
your objectives both present and future.

Most of our clients prefer us to complete,
check and manage the documentation
required for them to put ‘Your Plan’ into
action. This saves them a lot of time and
energy, and makes sure plans are set up in
line with expectations. A range of fees are
available to support this service.
Alternatively you may decide you wish to
implement our recommendations yourself,
and so can simply pay a fee for our time
and expertise, as per our ‘ad hoc’ fee table
in the ‘Terms of our working relationship’
document.

Most clients like to meet up once a year to
ensure they do not miss out on valuable
allowances, or are unnecessarily impacted
by any of the UK Government Budget
announcements.
You will also hear from us during the year
when we feel something will be of interest
to you.

We typically cover the fee for this stage of the process.

“Complete confidence in their judgement.”
Amicus has always given me excellent proactive advice. I have complete confidence in their judgement and have already recommended
them to a number of colleagues.
Hugh Jones Osborne Clarke

QUALITY ADVICE
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You will receive clear details on what the total fee is, the advice/services it relates to, how it has been calculated and when it is due to be paid.
Please note, you will be under no obligation to implement any recommendations we make through this firm, but an advice charge may still be levied for
the work undertaken.

QUALITY ADVICE
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THE MARKETPLACE WE REVIEW ON YOUR BEHALF

The financial world can be extremely complex.
Analysing and monitoring the enormous diversity of products, funds,
wrappers and platforms is time consuming and costly – a cost that
ultimately finds its way to you, the end consumer.
Having worked with a wide range of clients in all areas of financial
planning, it became clear that using a tailored range of handpicked
solutions could help with this.

We visit the marketplace on your behalf and provide restricted
advice.

Together with some of the most modern and efficient products
available, this has proven to be the best way to cater for many of our
clients’ financial needs.

After we have assessed your needs, we will advise and
make recommendations for you, but will only offer
advice from a panel of leading investment and insurance
companies

So, by restricting our advice service to a carefully chosen range of
products and providers, we are able to remove that complexity and
therefore keep costs low and focus on providing great service.

Our recommendations will be made following an analysis
of our entire range of products

Furthermore, if an occasion ever arises where we are unable to meet
any specific need you might have via our chosen providers, we are able
to search the broader market for an appropriate solution.

We will be happy to provide you with a list of the
companies on the panel at your request

We believe this approach offers our clients the best of both worlds: a
first-class range of providers and products designed to meet the vast
majority of their needs at a reduced cost, with the capability to look
more widely should the need arise.
The analysis is carried out centrally at Quilter to ensure the offer is of
the highest quality, and that it remains up-to-date and appropriate to
meet your needs both now and in the future.

THE MARKETPLACE

/ 17 \

AMICUSWEALTH.CO.UK

THE MARKETPLACE

/ 18 \

AMICUSWEALTH.CO.UK

FINANCIAL PARTNERS FOR LIFE – OUR ONGOING SERVICE

Most of our clients like to review their plans at least once a year, or in
the event of significant personal or professional changes, to make sure
they’re still on track to meet their goals.
Reviewing your plans frequently means you don’t miss out on any of
your allowances and you find out if you are affected by any changes in
legislation or taxation.

You do not have to choose an ongoing service with us,
although we believe you should review your plans regularly.

There are 3 key elements to our service:

You decide the level of service you need and how often you
need it. We will confirm this to you in writing, explain the fees
involved and how and when you need to pay them.

1.

KEEPING YOU INFORMED:
only sending you pertinent information that we feel is of benefit to
you (and not spamming or overloading you!)

2.

PLAN REVIEW AND VALUATION MILESTONE:
providing an update at least once a year to allow a milestone check
that your plans are behaving in line with expectations

3.

Fully retire
Smaller house
Lower cash needs
Phased retirement
Long term care
Support children
Bequests
Inheritance

Student loans
Lifestyle priorities
House deposit
House purchase
Promotion
Marriage/Children
School fees
Higher salary
Bigger house

PERSONAL SAFETY NET:
making sure that any personal changes in income or assets are
not adversely effected by announcements in the UK Government’s
budget (e.g. changes in welfare, or income, capital gains or
inheritance taxation)

AGE
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We will confirm your options for review in the ‘Terms of Business’ and
‘Authority To Proceed’ documents.

FINANCIAL PARTNERS FOR LIFE
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HOW TO PAY FOR OUR SERVICES

It is important that you understand how you will pay for our services:
CLIENT MONEY
We never handle cash
VAT
As we provide an intermediation service, this means no VAT is payable. However, there may be other occasions when
VAT is due. If so, we will tell you

PAYING US DIRECTLY

PROVIDER FACILITATION OF YOUR FEE

We may charge you a fee for advice. We may also receive commission
from an insurance company or mortgage lender.

If you decide to follow our recommendation and invest, you may
authorise the investment provider to deduct our fee for advice from
your investment.

We explain our fees in the ‘Terms of our working relationship’
document.

You may also pay any ongoing service charges from your investment.

We will agree with you in advance the fees we will charge. We will set
this out in our Authority to Proceed document.

In some circumstances this could create a capital gain and a possible
tax liability. We would take this into account in our recommendation.

You may pay us by cheque or bank transfer.

AGREED ADVICE FEES
We will not charge you until we have agreed with you how we will be paid
OPTIONS
We will explain your payment options to you and answer any questions you may have
TRANSPARENT
You will receive a clear explanation of our total fee, the advice or service to which it relates to, how we’ve calculated
it, and when you need to pay it
CHOICE
You choose how you pay us, whether you use our ongoing services or just use us for a one off financial need
You are not obliged to implement any of our recommendations. However, we may still charge a fee for our advice.

Here we set out the various ways in which we might receive payment for our advice and services.

HOW TO PAY FOR OUR SERVICES
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PROVIDER PAYMENTS TO US

INTRODUCER PAYMENTS

We no longer receive commission for setting up regulated investment
/ pension products. However, we may receive commission on certain
non-regulated products and mortgages.

We may also receive an introducer fee, should we pass your specific
enquiry on to a specialist professional adviser. If this happens we will
tell you.

If we do receive commission we will tell you how much in a Key Facts
Illustration.

No two clients, or recommendations that we make, are the same. That said, our experience means that we know what the minimum time required
is likely to be in core advice areas, the associated running costs of our business and the implementation costs around enacting our advice. This
may be represented to you in our fee menus by certain areas having a minimum figure.

HOW TO PAY FOR OUR SERVICES
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CLIENT STORIES
We have a large established client base, comprising city professionals, entrepreneurs and retirees. These are people we have maintained strong relationships with during our years in the industry. This
helps us find the best financial solutions for our clients’ personal needs. But don’t take our word for it – read our client stories.
BANKING

CONTRACTOR

INSURANCE

“Personal, not forceful and patient”

“Amicus has its finger on the pulse”

“Clearest and most valuable advice that I have received”

Professionals who don’t have time to do their own financial
planning will certainly benefit from Dave’s services. I moved to
the UK and needed some advice on investment opportunities
available for professionals like myself who are based in the UK.
Before I met Dave Fry, I was a little wary of Impartiality with
investments, kickback fees from providers of the investments,
as well as hidden fees payable by me. However, on meeting
Dave, I immediately got on with him and he inspired confidence
around my initial concerns as well as future trust of him. What I
particularly like about Dave’s approach is that it is personal, not
forceful and patient. Amicus aren’t just salesmen but genuine
people who are very knowledgeable and who walk the talk.
After dealing with Dave and Amicus over the years, I still feel
extremely comfortable and trusting with both Dave and Amicus
as an institution.

We would recommend Amicus to seasoned and novice
investors alike and to any budding entrepreneurs. Dave and his
team at Amicus are a dynamic, forward looking company and
I am confident that our investments and the advice we receive
are on a very sound footing.

From the very first conversation with Amicus about my
pension, Ben Riley advised me to consider a more holistic
strategy covering estate planning, inheritance tax, joint wills,
lifetime allowances and capital gains tax to name but a few.

Rob Bessinger
Managing Director and Investment Banker

We particularly liked the thorough approach and risk analysis
Amicus used to understanding our financial situation and
advising on the possible strategies which could be used to
maximise our funds growth over the long term.
Our main concern was funding retirement with an adequate
income as we are both approaching 60. We had already received
advice from another company which I was unhappy with and
made us wary and possibly sceptical about the finance industry,
which is not a bad thing when you are entrusting substantial
funds to a third party.
We set up a SSAS some years ago but as an entrepreneur
running an SME I realised that we did not have the time, nor
expertise to make sure our retirement fund would perform
consistently over the long term, so sought more ‘professional’
approach to investing.
I had heard good reports regarding Amicus and its MD Dave
Fry from a trusted business contact. Amicus has now provided
a long term solution to our pension and investing needs.
Dave always keeps in touch. We meet up once a year to take
stock of the current situation and we regularly email and talk
as required. Life, business and the financial world has a habit of
changing at a rapid pace, but we feel confident that Amicus has
its finger ‘on the pulse’ so that these changes can be dealt with
in a timely and efficient manner.
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John Begley
Non Exec Director formerly COO of a Global Broking House

SELF EMPLOYED

“Streamlined and Comprehensive”

“Efficient and Professional Service”

I would certainly recommend Amicus Wealth as the financial company you should be talking to.
Matt Thomas provided me with impartial, practical and professional advice on my financial
portfolio which I have matured both privately and professionally. After using another renowned
broker, I decided to obtain a third party opinion and went to Amicus Wealth who methodically
and meticulously went through my various policies and ended up with a streamlined and
comprehensive set of policies that provides for my future and at a reduced premium – what else
could I ask for?

AMICUSWEALTH.CO.UK

Chris has been advising me since around 2010 and has always provided an efficient and
professional service. Chris provides just the right amount of information to make decisions and is
always happy to meet up in person at short notice. Chris keeps up to date with changing personal
and work situations, new products and legislation so his advice is always current, and I wouldn’t
hesitate in recommending Chris as a FA.

Lee Barnes
Principal and Director at RichVein Consulting

Tim Harmer
Global Account Manager CGEM Sales at Cisco
OTHER
RETIRED

“Retire with confidence”

“Sure footed, professional and extremely responsive”
Once introduced to Mike Lewis I soon appreciated his depth of knowledge and professional
approach especially as I began to consider commuting my ‘DB’ Final Salary Scheme.

The initial free consultation and then predefined fees gave me more confidence about the
impartiality of advice and the options available were considerably more varied than those I
had been aware of previously. This has resulted in my pension pot having been boosted by a
considerable amount in recent years through options drawn to my attention by Will.

I worked in Corporate Banking all my Career [in the City] so as I approached early retirement I
was pretty confident that I had the necessary skills to handle the issues in front of me. However,
it soon became apparent that there were a number of issues where I needed some professional
guidance.

I particularly like the fact that I will be made aware of potential future changes in legislation
or rules that could impact me. This combined with the regular review meetings that re-assess
current state gives me the confidence that I can adjust my financial plans in plenty of time, if
required.

As I pondered the issues, Mike offered impartial and cogent advice. For example, I initially
refused the first offer I was made by Pension Fund Trustee’s and far from trying to persuade me to
accept it, Mike totally agreed with my rationale to refuse. Patience proved a virtue as we revisited
the issue again approximately 6 months later when I was able to accept a significantly improved
offer.... an offer that would be very hard to refuse. Mike and his Team at Amicus then completed
all the Compliance /FCA work on my behalf to satisfy all Regulatory requirements in a very timely
manner.

It is surprising what can be achieved when you are seeking to boost your retirement pot and
how important timing is when it comes to utilising annual contribution limits, income tax savings
and protection against exceeding the lifetime allowance. At the age of 55 my wife and I were in
a financial position to retire with confidence about the adequacy of our pension provision. The
calculations were more complex than I had imagined and without Will’s advice I would have
missed out on some significant benefits to boost my pot and been subject to an unexpected
tax burden. I had previously been put off taking professional financial advice when an advisor
had little more knowledge than I did and appeared to base advice on the level of commission he
would receive from the different options. When I was introduced to Will Pennie at Amicus Wealth
I found quite a different situation.

When suggesting solutions and products, he has done so with a holistic view of my financial
position and risk tolerances, and within the confines of our ongoing narrative. I have been with
Mike since around 2014 and I have always found him to be thoughtful, sure footed, professional
and extremely responsive.

John Ticehurst
Principal Business Architect at Xchanging

Martin Broadhurst
Retired

Gary Young
Owner at CIS Street Furniture
CLIENT STORIES

This is the clearest and most valuable advice that I have
received from a wealth management firm and my wife and I
now firmly believe that all of our financial affairs are fully in
order, not just my pension.

I.T.
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